
      Financial Junk Drawer Organizer

The answers to each of these questions build the story of who you are and what is important to you. Your 
data can be put into a model. Please think about the adage “garbage in, garbage out.” The more completely you 
answer these questions, the more tailored your plan will be. You will be introduced to financial concepts that 
will probably be new for you, and if you are open-minded, we can increase the trajectory of the progress you 
are already making. Taking the time to have this information organized in your brain before you meet with a 
finance professional will ensure that your questions are answered. It can be seductive to see glossy brochures 
and lists of features, but I ask you to consider the strategic benefits that matter to you and support your values.

1.	 Who are you responsible for (think parents, children, friends)? Humans have communities, and you 
will take care of your loved ones. A strong plan must consider the relationships that override any other 
long-term investment considerations.

2.	 Basic data. What I say here (with a smile) is, “Nothing is done until the paperwork is complete.” It’s funny  
because it’s true.

Personal contact information:

•	 Address

•	 Phone

•	 Email

3.	 What do you do to make money? Is this what you want to be doing? Do you have a change coming in 
the near future? Life never happens in a straight line, so it’s important to get clear about where you are 
now. Being honest with yourself is key right here. This will start your conversation about how much 
is enough, whether you’re on track, and when you can retire.

•	 Work address

•	 Work phone

•	 Work email



4.	 What are your income streams? With my background in logistics, both business and military, I assure 
you that it is best to have multiple streams of income to offset life’s little detours. Any advisor can 
speak to this concept.

•	 Your primary income

•	 Spouse’s primary income

•	 Rentals

•	 Royalties

•	 Side hustles

5.	 Understanding why you would or would not have coverage is more important than simply price 
comparison shopping. Insurance is neither good or bad. Insurance is perceived poorly when you do 
not have correct coverage to solve your specific problem.

Vehicle insurance

•	 List cars/premium/deductible

 

Property insurance

•	 List properties/premium/deductible/replacement coverage (Y/N?)
 



Liability insurance

•	 Premium/deductible or I don’t know what this is

Medical insurance

•	 Plan coverage/premium/deductible

•	 Long-term care/critical illness

•	 Premium/benefit amount

Disability income insurance

•	 Premium/benefit amount

Life insurance

•	 	Type (term, whole life/dividend/premium)

6.	 What are your current savings habits? Do you have a process? What number feels safe for you in the 
bank? Or are you using credit cards as your backup plan? In spite of all the marketing touting rates of 
return, a solid financial foundation begins with intentional saving.

List what you have (checking/savings, credit union, CDs, money markets, deferred annuity, or others) 
and the current account value.



7.	 Do you have investment assets you’ve selected on purpose? What is your current philosophy? Or, do 
you have funds through your company’s 401 (k) or maybe an IRA?

List what you have (stocks, bonds, mutual funds, ETFs, etc.) and the current account value.

8.	 How much do you know about how asset growth and tax status of your assets are intertwined? All 
investment options are not equal. When you understand the pros and cons of each decision you make, 
you start to leverage what you are already doing.

Real estate—list properties/land/other

•	 Purchase price/current market value

•	 Loan payment/interest rate/months remaining/unpaid balance

9.	 It is important to talk about good debt and bad debt. Surprisingly enough, it can be okay to have good 
debt such as a mortgage if it is nested in a holistic financial plan.

List loans and debt (college, personal, car, credit, card, etc.).

•	 	Monthly payment/unpaid balance



10.	 Financial success expands when you have a team of experts around you. At the end of the day, all 
decisions are yours to make, and it helps to have input from subject matter experts (SMEs) to help 
you make informed choices. I like to say, “It’s not how much you make but how much you keep” that 
matters. Each of these SMEs keeps up to date on rules and regulations in their space, and you should 
ensure that they are included in your holistic financial planning process.

•	 Do you have a will? If so, how current?

•	 Do you have a trust? If so, why?

•	 Do you have a tax advisor? 

•	 Do you have a health insurance specialist?
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